
HOW TO WRITE A PROPOSAL FOR A BUSINESS INVESTOR

Entrepreneurial success often occurs when different factors work hand in hand to create a good environment for a
business to thrive. And one of these important.

What is the timeframe for this, and if you envision an acquisition, who are some potential acquirers? Provide
detailed background information about the business that shows it is a good risk for the funder. Use your data
on recent sales and marketplace conditions to project future revenues. Remember that this portion of your
proposal is the first thing that potential investors will see and read so make sure that its first few paragraphs
are written well. In other words, how will you get your investors their money back? What are your production
costs per item? Do you envision being acquired, finding a financial buyer, or perhaps an IPO? Is there
potential to lower these costs and what are the consequences of doing so? Facilities Where is your office
located? By the way, do not forget to use any of the free proposal templates embedded in this article as your
guide in creating the best investment proposal for your company. When tailoring a business proposal to
investors, the return on their investment will always be the first and foremost concern. Set an objective.
Provide a sales forecast that is realistically derived from past sales or market research for the next 3 to 5 years
based on your current business plan. Description of Proposed Investment Project All investment proposals
should start with a brief description of the proposed investment project or idea. Is it one of a kind? You may
also want to share what valuation you put on the business since that will tell the investor how much of the
company you are willing to part with for the capital requested. Your research is the foundation for trust
between you and potential investors. Plan each detail of your proposal carefully. But if you are serious in
either starting or revamping a business, you first need to create a sound business plan and pair this with an
equally compelling investment proposal. Focus on your project. Follow the executive summary with these
sections: business description, marketplace overview, current and historical financial data, financial
projections, key personnel, investment offer and appendix. The budget is the financial plan that will control
the allocation of funds. Include the main budget items and once again, refer to supporting documents for more
detail. The aim of writing a funding proposal is to get someone to agree to give you money. This will tell
potential investors you are not pulling revenue and profit assumptions from thin air. To increase your chances
with a pitch, plan everything properly, show that you did considerable research, introduce your skilled and
reliable team.


